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NEW YEAR– NEED A NEW PROPERTY MANAGEMENT TEAM

Join Our Growing List Of Contented Landlords & Experience The Difference

LANDLORDS
It’s Easy To Make The Change

Simply Give Me A Call
Tammy Vitale 0407 000 153

To Discuss How

3/99 Cambridge Parade Manly   |   p: 07 3348 5861   |   m: 0407 000 153   |   e: rentals@vitaleco.com.au   |   w: www.vitaleco.com.au

“Your Property 
Is Our Priority”
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advertisEment sizes
Full Page 318mm deep x 265mm wide 

Half Page 135mm deep x 265mm wide                                      

Quarter Page 68mm deep x 265mm wide  

 (not available to real estate agents)

Strip Ad 40mm deep x 265mm wide 

 (not available to real estate agents)

Real Estate News & Views is a monthly publication, home delivered to Wynnum, Wynnum 
West, Manly, Lota, Gumdale, Wakerley, Hemmant, Tingalpa, Murarrie, Capalaba, Birkdale and 
Belmont. Please note that if your home has a ‘no junk mail’ or ‘Australia Post Only’ label, 
then we are unable to deliver the newsletter to you. However, copies will be available around 
the local area for you to read. If your home does not get a copy, you can collect one from a 
local pick up point. 

Any submissions can be emailed to sales@market2market.com.au for consideration.

Contact 0421 786 302 for more information.
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FEBRUARY Bookings
• Advertising cut off 27th of January 

• Distribution begins 10th to 16th of February  

to shopping centres and into homes.

DISCLAIMER While the publisher of Real Estate News & Views has made every attempt to ensure that the content contained herein was accurate at the time of printing, the Publisher does not assume any liability to any party for any loss or damage caused by errors or 
omissions. Views expressed herein are not necessarily the views of the Publisher. All brands and trademarks published are the property of their respective owners. The Publisher reserves the right to refuse any advertising at its discretion.

LOCAL PICK UP POINTS
BELMONT 

Belmont IGA

Belmont Newsagent 

TINGALPA 

Tingalpa Newsagent 

Fielders 

GUMDALE  
McGrath

MANLY 

Belle Manly  
Celtic Corner  
Manly Hotel  
Manly Village 
Shopping Centre 

Sorrentino Property  
Raine and Horne 
Office  

Stacy Lee Realty

Tide on the Jetty

MANLY WEST 

Wynnum Leagues 
Club 

Manly Bowls 

WYNNUM 

Lamonds Estate Agents  

Majestic Cinemas 
Wynnum

Perry’s Fruit Market 
Re/Max Advantage 

Sash & Gable

Waterloo Bay Leisure 
Centre  
Wynnum Plaza

Local listings
for Local properties in your community

www.thecommunityleader.com.au

Contact for more 
information
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SORRENTINO
PROPERTY

BIG OPPORTUNITY  
FOR THE RIGHT AGENTS

Sorrentino Property is looking for motivated 
professionals to take on this exciting journey  
and will offer a commission split higher than  

the industry average.

Award winning  
PM Elenie McKenna
Less interference from a franchise brand 
means even better service , I’m so excited 
to offer you the 5 Star Service you’ve  
come to expect from me.

CONSISTENLY NO 1  
AND CELEBRATING 20 

YEARS OF SALES
With local knowledge second to none, Manly’s 

No1 agent this year has achieved the double, also 
achieving top sales in Wynnum for 2021 so now 

there is no doubt who is No1.

EXCITING NEW 
BRAND COMING IN 
FEBRUARY 2022
The bayside leading marketing 
agent is stepping it up in 2022 
with a new look and new style. 

A NEW LOOK BUT SOME  
THINGS DON’T CHANGE
Although the brand has changed and the look has been 
enhanced Sorrentino Property will still be located at 
the same address of 75 Cambridge Parade Manly.

MARC SORRENTINO
0488 886 272 



becomes a father to two stepchildren. Karen’s Will gave clear instructions to leave the 
estate to James and her children, but when James passed, he did not have a valid Will. 

Although James would have wanted his assets to go to his stepchildren, without a valid Will, 
his assets were distributed as per the Succession Act 1981 and provided to an estranged 
relative that lived overseas. 

Research suggests many Australians that do not have a Will, say they have been meaning 
to do it, just have not had time. 

Mr Zhouand encourages Queenslanders to set aside some time to create a Will and help 
protect their family. 

“People who plan for their future and talk to their loved ones about their life plans avoid 
the hardship and stress for their families at an already difficult time. 

“Creating or updating a Will is easy to do through your local solicitor, legal firm or 
practitioner that specialises in Succession Law, or you can contact the Public Trustee for 
more information,” he said. 

Queenslanders can learn more about Intestacy Law and explore the illustrated intestacy 
stories by visiting the Public Trustee website: www.pt.qld.gov.au.

To access the illustrated case studies of intestacy, including the story of Karen and James, 
visit: https://www.pt.qld.gov.au/wills/wills-week/queenslanders-stories/

Local Property & Conveyancing
Saunders & Co Solicitors – established in 2012 

Buying or Selling – Talk to us

Unit 1 / 1057 Wynnum Road, Cannon Hill QLD 4170   l   3902 1177   l   www.saunderssolicitors.com.au
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Where there’s a Will, there’s a way 
CONTRIBUTED BY THE PUBLIC TRUSTEE

Your Will is an opportunity to have your final say on the legacy you wish to leave behind 
and helps to protect your family’s financial future. But research shows that almost 50 
percent of Queenslanders do not have a valid Will.

The Public Trustee is suggesting that Queenslanders speak with a professional to develop 
a Will to ensure that all of their wishes are met. 

Public Trustee and CEO, Samay Zhouand, said many Queenslanders may be unaware 
that stepchildren and stepsiblings are not automatic beneficiaries of an estate unless they 
have been included in the Will. 

“Having a Will is one final way we can communicate our wishes with our loved ones and 
ensure your legacy can live on through the next generation,” Mr Zhouand said. 

“Where a person passes away without a Will, Queenslanders’ assets would be distributed 
according to Intestacy Law and may not represent what a person wanted for their legacy. 

“A Will is not only a way to share your wishes, but also an opportunity to protect and 
provide for your loved ones, such as your stepchildren, or stepsiblings, after you have 
passed away,” he said. 

To support Queenslanders to have a greater understanding of possible consequences 
of not having a valid Will in place, the Public Trustee created a series of illustrated stories 
based on real intestacy cases in Queensland. 

In one of the illustrated stories, Karen and James form a relationship where James 

Electrical Lic 65776 | ARC AU13164 | QBCC Lic 1088291 | NSW Lic 198622C | Security Lic No. 4083376 | Solar Lic A4208888 

Find out more at www.fallonsolutions.com.au

For over 58 years Fallon Solutions have been 
taking care of Brisbane families.

When the toilet is blocked, your AC is on the 
blink or your smoke alarms won’t stop 

beeping, remember; one call fixes it all. 

3029 3297

WHEN IT’S FALLON, IT’S FIXED

Electrical, Plumbing, 
Air Conditioning & more
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Sold&Congratulations

Chris Vote
0433 411 540
chris.vote@wynnum.rh.com.au

Sold&CongratulationsSold&Congratulations

Sold&CongratulationsSold&CongratulationsSold&Congratulations

72 Milfoil Street, Wynnum429 Esplanade, Manly 38 Southwick Street, Wynnum

Sold&CongratulationsSold&CongratulationsSold&Congratulations

5 Primrose Street, Wynnum128 Raeburn Street, Wynnum 64 Crown Street, Wynnum

Chris Vote
0433 411 540
chris.vote@wynnum.rh.com.au

Chris Vote
0433 411 540
chris.vote@wynnum.rh.com.au

Chris Vote
0433 411 540
chris.vote@wynnum.rh.com.au

Wynnum | Manly (07) 3348 7555 
183 Bay Terrace, Wynnum 
rh.com.au/wynnum

Margaret Vote
0411 521 747
margaret.vote@wynnum.rh.com.au

Byron Freeborn
0416 967 802
byron.freeborn@wynnum.rh.com.au

84 Malabar Street, Wynnum West12 Pine Street, Wynnum 21 Walnut Street, Wynnum
Margaret Vote
0411 521 747
margaret.vote@wynnum.rh.com.au

Margaret Vote
0411 521 747
margaret.vote@wynnum.rh.com.au

Byron Freeborn
0416 967 802
byron.freeborn@wynnum.rh.com.au

Byron Freeborn
0416 967 802
byron.freeborn@wynnum.rh.com.au

Sold for $1.2MSold for $1MSold for $1.91M

Sold for $875,000Sold for $794,000Sold for $3.5M

Sold for $950,000Sold for $1MSold at Auction
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282 Boston Road Belmont $1,700,000 14 Ribblesdale Place Gumdale $1,014,000 18 Oceanic Street Wellington Point $1,480,000 17 Coburg Street East Cleveland $1,100,000

SOLD
SOLD

SOLD
SOLD

163 Carlton Terrace Manly $1,900,000 55 Richard Street Lota $897,500 19 Bowering Street Lota $1,000,000 26 Beltana Street Lota $830,000

SOLD
SOLD

SOLD
SOLD

SOLD PROPERTIES

67 Cambridge Parade | Manly 
www.belleproperty.com/manly-qld/

3396 5066

David Lazarus | 0414 723 531  
david.lazarus@belleproperty.com

Sandi Sharp | 0400 494 449  
sandi.sharp@belleproperty.com

Kate Francis | 0438 800 849  
kate.francis@belleproperty.com

Helen Politis | 0412 339 186  
helen.politis@belleproperty.com  

Abe Grobbelaar | 0434 224 104  
abe.g@belleproperty.com

Integrity • Trust • Loyalty
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0408 111 840 lmartinez@ljhpropertycentre.com.auLiza Martinez 

May 2022 be a healthy, safe and prosperous year 
ahead.  If you would like a discussion regarding what 

your home maybe worth, please give me a call.

Happy New Year

REAL ESTATE NEWS & VIEWS Local listings
for Local properties in your community

www.thecommunityleader.com.au

Pool safety and how to weather storm season

Queensland summers are usually hot and humid, tempting many pool owners to  
take a dip to cool off before a storm hits. 

The Queensland Building and Construction Commission advises home owners to ensure 
their pool complies with safety regulations and keep up with home maintenance to 
minimise potential storm damage.

If you have a swimming pool, it must comply with Queensland swimming pool safety 
laws. A swimming pool is defined as any structure primarily used for swimming or 
bathing, and includes some models of portable pools and spas that can hold more than 
30cm of water. 

To help keep children safe, ensure your pool fence measures up and is compliant. Pool 
gates must open outwards from the pool, be self-latching from all positions and remain 
closed when not in use. Anyone who props open a pool gate is liable for an on-the-spot 
fine. 

Even if you don’t have a pool, there’s still home maintenance work to help prepare for 
storm season. 

Clear any leaves and debris out of eaves and gutters so roof water drains properly 
during a downpour. 

Do surface and garden maintenance to ensure water drains adequately and to minimise 
subsidence. 

Make sure you are maintaining building, plumbing and drainage systems associated with 
your house.

While it is the season to be jolly, it is also the time to make sure things are up to scratch 
around the house so you don’t risk damage to your home or your family. 

For more tips on preparing for storms or pool safety search at QBCC.qld.gov.au.

CONTRIBUTED BY QUEENSLAND BUILDING AND CONSTRUCTION COMMISSION
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6 Peranga Street, 
Manly

listedjust
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NEED FAMILY LAW HELP?  
GET THE RIGHT ADVICE,  
RIGHT WHEN YOU NEED IT

DEPEND ON IT

Having a DBL Family Lawyer on your side can 
mean keeping more money in your pocket:

  •  if drafted correctly, formalising your  
property settlement will attract a stamp  
duty exemption on real estate transfers.

  •  f inalising your property settlement  
properly will prevent your ex from  
making further claims on your property. 

Find out more by calling our Family Law Team today:  Wynnum 3106 5600   Brisbane CBD 3225 5600   Morningside 3899 0722   Carina 3395 1800   dbl.com.au

NEED FAMILY LAW HELP?  
GET THE RIGHT ADVICE,  
RIGHT WHEN YOU NEED IT

DEPEND ON IT

Having a DBL Family Lawyer on your side can 
mean keeping more money in your pocket:

  •  if drafted correctly, formalising your  
property settlement will attract a stamp  
duty exemption on real estate transfers.

  •  f inalising your property settlement  
properly will prevent your ex from  
making further claims on your property. 

Find out more by calling our Family Law Team today:  Wynnum 3106 5600   Brisbane CBD 3225 5600   Morningside 3899 0722   Carina 3395 1800   dbl.com.au

Publication Update 
We have introduced a new section in the centre spread of The Community Leader and  
Real Estate News & Views.

New Just Listed 
The objective of the new section is to give you an opportunity to market your home to locals  
in an affordable way.

To help plan your campaign with your local agent, The Community Leader is distributed at the 
start of each month, and Real Estate News & Views is distributed in the middle of each month. 

Just Listed is supported by a digital offering on The Community Leader website called  
Local Listings, where you can view videos, photos and find the contact details of each  
agent. Simply scan the QR codes and they will take you to each property. 

Ask your agent for more information.
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Chris McKenna
0434 526 382 
chris.mckenna@raywhite.com

Buying or selling?
Proudly Supporting

REAL ESTATE NEWS & VIEWS

What price can I expect for my home?

When someone decides to sell their home one of the first 
questions they must consider is “what price am I willing 
to accept for my home?”.

In Queensland, we’re currently experiencing high buyer 
demand for properties and the sales market continues to 
exceed and defy expectations of both vendors and agents, 
making it very difficult to predict the price that the market 
values the property at. 

However, before you put your home on the market, 
you’ll want to have an informed estimate of what you can 
reasonably expect to sell your property for, so you can 
identify outstanding offers.

No matter what your chosen method of sale is, in this 
heated sales market, you may receive competitive offers 
early on in your sales campaign as buyers attempt to take 
the property off the market as soon as possible. One tactic 
buyers may use is to put an expiry date on their offer, so 
you’ll want to have your ideal price parameters in mind so 
you can respond in a timely fashion.

It’s important to understand that there is no exact science 
to setting your price expectations, and no crystal ball to 
predict how the market will respond to your sales campaign. 
However, the following steps will help get you started.

STAY ON TOP OF THE LATEST SALE PRICES

The first step is to do your homework and begin your own 
research online. All of the major listing portals have ‘sold’ 
sections that will reveal the price that similar homes in your 
area, or even your street, recently sold for. 

In this rapidly moving market, you will need to stay hot on 
the trail of sale prices and where possible, avoid 12-week-
old sales data in order to ensure you’re not basing your 
figure on stale numbers. Due to some delays in revealing 
sales prices online, you may need to contact the selling 
agent of recently sold comparable properties to enquire 
about the sale price, before it is made public online.

SEEK EXPERT ADVICE AND APPRAISALS

After doing your own online research, the next step is to 
begin interviewing agents who will help you refine your 
price and let you know how realistic your expectations are. 
Choose an agent who is very experienced in your area. 
This skilled person is an expert and will know the market 
intimately and will be able to fine-tune your education, 
helping you settle on an achievable price for your home. 

A good start is an appraisal – an estimate of the sale price 
provided by a real estate professional. You can also ask 
the agent for a comparative market analysis (CMA) or a 
written statement for your property showing how they 
decided the market value of the property. This report 
contains information on at least three properties of a similar 
standard and style to yours, that have sold recently in your 
area (usually within around 5km). 

MARKET WITH OR WITHOUT A PRICE

Given the hot competition for property, it’s not surprising 
that more people are opting for auction or expressions of 
interest methods of sale, where it’s completely up to the 
market to decide the price.

Property sales can be marketed with a fixed or price range 
or ‘offers over’.  In some cases, properties may be marketed 
without a price or ‘expressions of interest’, ‘by negotiation’, 
and ‘best offers by’. 

In Queensland, if the property is being sold by auction, it 
is unlawful to provide a price or price guide to potential 
buyers. However, you still need to decide what you set 
for a confidential reserve price for the auction. This is the 
minimum sale price for the property and must be put it 
into writing. Once bidding reaches or exceeds the reserve 
price, the property becomes ‘on the market’ and you must 
accept the highest bid as the sale price. You can decide 
not to set a reserve price, but this is a very risky strategy 
and not recommended because you are obligated to 
accept the highest bid – meaning the property is ‘on the 
market’ from the first bid. 

BY THE REAL ESTATE INSTITUTE OF QUEENSLAND (REIQ) CEO ANTONIA MERCORELLA

BE REALISTIC

Bear in mind, that while it’s clearly a seller’s market at the 
moment, it’s important not to get too swept up in dreaming of 
a jaw-dropping offer. Having unrealistic price expectations 
may damage your prospects of a quick sale and may mean 
you pass on offers that you later regret.

Also be aware that most home owners look at their home 
through rose-coloured glasses and when they compare 
their home with nearby homes that sold well, affection for 
their own family home can blind them to differences, flaws 
and any issues that might affect price. Trust your agent and 
the advice that they give you.  

At the end of the day, there is a range of factors that go into 
what the price could potentially be, but ultimately, it’s the 
market that will decide. 
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PHONE  0402 316 039 

EMAIL  danny@oceanrealty.com.au

DannyDayoceanrealty 

Danny Day 0402 316 039

14 David Place, MANLY WEST 7 Demby Crescent, WAKERLEY 98 Empire Avenue, MANLY WEST

27 Manly Road, MANLY 19 Unsworth Street, BELMONT 101 Carlton Terrace, MANLY

TRUST,  
KNOWLEDGE, 
EXPERIENCE

SOLD
SOLD

SOLD

SOLD
SOLD

SOLD
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The demand for Queensland’s residential property market appears to be insatiable 
with the latest median house price data from the REIQ showing another period of 
strong performance over the September 2021 quarter (July – September 2021).

Across Queensland, median house prices climbed 1.8 per cent over the quarter, with 
Greater Brisbane and Local Government Areas (LGAs) with tourism hotspots proving 
to be increasingly appealing, while growth in some regional LGAs has been rising, but 
volatile over the past 12 months. 

Houses were snapped up in Brisbane, which achieved the highest number of house 
sales over the quarter (3,912), followed by the Gold Coast (2,419), Moreton Bay (1,945), 
Sunshine Coast SD (1,510), Logan (1,413) and Ipswich (1,366) showing lifestyle and city 
fringe locations remain ever popular.

Brisbane’s median house price grew 4.7 per cent over the quarter to a new high of 
$900,000, representing a 15.5 per cent in growth compared to 12 months prior. Greater 
Brisbane still offered a chance of greater affordability for those who wish to live on the 
capital city outskirts with a 2.8 per cent quarterly increase to $640,000. 

In terms of growth over the quarter, Noosa was the clear stand out with soaring double-
digit growth of 13 per cent, down from a stellar 19.8 per cent in the June 2021 quarter. 
This was followed by Ipswich (8.7%), Redland and Fraser Coast (both at 6.5%), and 
Bundaberg (6.4%) to round out the top five growth performers.

Noosa also took the top spot for the highest quarterly median sale price at a staggering 
$1.3m, followed by Brisbane ($900,000), Sunshine Coast SD (Statistical Division 
incorporating the Sunshine Coast LGA and Noosa Shire) ($850,000), Sunshine Coast 
($825,000), and Gold Coast ($810,500). 

Some regional centres took a step backwards including Rockhampton (-3.2%), Gladstone 
(-5.6%), and Townsville (-0.1%). Meanwhile, Mackay remained static. However, these LGAs 
posted respectable growth over 12 months, with Gladstone the stand out at a massive 
15.7 per cent – its fall this quarter perhaps reflecting a correction after three strong 
previous quarters of growth.

Across Queensland, median unit prices rose 3.5 per cent over the quarter. Double-digit 
growth was seen in Mackay (17.4%, after swings down and up in prior quarters), Sunshine 
Coast (12.1%), and Sunshine Coast SD (11.1%), while Cairns (9.1%), Logan (8.7%), and the 
Gold Coast (6.3%) all performed well too. Greater Brisbane experienced moderate 
median unit price growth at 1.8% to reach $420,000. 

In some regions, units were a more volatile proposition with September quarter median 
unit prices falling in Gladstone (-14.8%), Rockhampton (-9.8%), Bundaberg (-8%), Noosa 
(-4%) and Ipswich (-2%) LGAs. However, these LGAs posted remarkable median unit 

REAL ESTATE NEWS & VIEWS

Sun still shining on Queensland property market

Australian Credit Licence 520262

Not Just A Home Loan Service,  
Discover All The Ways We Can Help   
Mortgage Box offers you a full suite of lending 
products from up to 60 lenders, designed to 
suit the needs of a wide range of buyers and 
investors, all with their own equally diverse 
range of financial situations.

www.mortgagebox.com.au
T: 07 3137 1189

growth in the previous quarters, with Gladstone growing 33.4 per cent and Bundaberg 
climbing 22.9 per cent in the March 2021 quarter; while Noosa grew 17.4 per cent and 
Rockhampton grew 14.6 per cent in the June 2021 quarter.

Coastal areas understandably fetched the highest unit prices with Noosa ($850,000), 
Sunshine Coast SD ($600,000), Sunshine Coast ($560,000) and Gold Coast ($510,000) 
at the top of the charts.

REIQ CEO Antonia Mercorella said the phenomenal property price growth being 
experienced in Queensland was a result of a number of factors driving insatiable 
demand from buyers.

“Queensland hasn’t experienced this sustained level of demand and accelerated  
growth before, but after years of modest growth, prices here are playing catch up,”  
Ms Mercorella said.

“Even as our median prices rise, our state is still demonstrating greater bang-for-buck, 
with investors looking to make their real estate dollar go further, and southerners making 
the move keen to lap up our State’s incredible liveability factor.

“It’s not surprising that Queensland property is still extremely attractive, given our State’s 
enviable lifestyle coupled with a sense of safety and relative freedoms during the 
pandemic, and of course our comparatively great affordability compared to our southern 
city counterparts. 

“There’s also a degree of excitement and attention that comes with the news that South 
East Queensland is set to stage the Brisbane 2032 Olympic and Paralympic Games, and 
more tangibly, the propelling forward of investment and timelines for infrastructure as a 
result.

“With cashed up interstate buyers comfortable with auctions and able to snap up 
properties with competitive offers, it’s no wonder that interstate migration to Queensland 
is at an almost 20-year high, as southerners relocate here in droves.

“Low levels of stock, record low interest rates, high levels of consumer confidence and 
household savings, more flexible remote workplace arrangements than ever, and the 
fear of missing out, are all additional factors spurring on the rapid property price growth 
and are fundamental ingredients for a strong market as we head towards 2022.

“While predicting what’s next is simply crystal ball gazing, the market is still going strong 
with 12-month growth averages indicating markets are rising right across the board. With 
interstate borders reopening and international border opening to come, chances are we 
could see a flurry of activity and an uptick in demand well into the new year.”

CONTRIBUTED BY THE REIQ
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Zen Curtains, Blinds & Awnings - 
Luxaflex Wynnum 

111 Edith St, Wynnum QLD 4178 

Call (07) 3608 4264 

zenblinds.com.au #Term & Conditions apply. Please see in store for full details

Transform the way you live with the latest collection of 
Luxaflex® blinds, shutters, curtains and awnings.

From ambient lighting and comfortable climate control to smart home 
automation, Luxaflex Window Fashions Galleries have your home’s  
shading needs covered, inside and out. Now is the time to buy with  

20% off# a great selection from the Luxaflex range.

For a tailor made solution to transform your home, visit your local Luxaflex Showroom.
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Since The Community Leader and Real Estate News & Views’ first issues, 
readers have asked for the inclusion of a local trades and services section. 

To kick things off, we’d like to thank the local businesses that have committed to 
advertising in this section. If you’d like to promote your trade or service, prices start  
from $145 plus GST* per month, which includes a feature in our print and online  
versions of The Community Leader and Real Estate News & Views.

* Call Rhonda on 0416 245 193 or email sales@market2market.com.au. Bookings are for a minimum of  
6 issues paid monthly.

Local Trades & Services

ONE CALL FIXES IT ALL

3029 3297

Electrical, Plumbing, 
Air Conditioning 
& more...

Electrical Lic 65776 | ARC AU13164 | QBCC Lic 1088291 | NSW Lic 198622C
Security Lic No. 4083376 | Solar Lic A4208888 

For over 58 years Fallon Solutions have been taking 
care of Brisbane families.

One Call Fixes It All

• Free Ant treatment with Internal & External
• Free Roof Dusting Internal and External

CARPET CLEANING SERVICES
• Carpet Cleaning
• Upholstery Cleaning
• Leather Specialist
• Walk on dry
•  Free Deodorising & Sanitize
• Cars & 4WD’s
• Asthma friendly when requested

PEST CONTROL SERVICES
• All general pest control and rodent control 
• Termite Specialists
• Pre-purchases termite inspections
• Cockroaches, Spiders, Ants, Fleas

QBSA 1080457

DOWN TO EARTH
CARPET CLEANING & PEST CONTROL
ALL WORK GUARANTEED – PHONE STEVE ON 3245 3507 OR 0411 833 402

3207 1596 aircon@lemine.com.au

PANASONIC 
SALES & INSTALLATION

ALL BRANDS  •  SERVICE & REPAIRS

Celebrating almost 40 years in business

AIR CONDITIONING SPECIALISTS

QBCC LIC NO 58120   ARC Lic. AU3506

LEMINE Pty Ltd

www.groundys.com.au
PHONE MATT 0488 447 752

• TREE REMOVAL
• STUMP GRINDING

• TREE LOPPING PRUNING AND MAINTENACE 
• FULLY INSURED

OUR PRICES WON’T STUMP YOU

Tree Services
PLUMBING SERVICES MANLY WEST

Bradtownsendplumbing.com.au
Dolilamahotmail.com  |  0419 774 583

Plumbing repairs and Installing
Hot Water Systems

Gutters and Downpipes
Domestic Plumbing 

NO JOB TOO SMALL

Call 07 3393 3811 or  
info@eastcoastmarina.com.au 

Home your boat in the heart of Manly Boat Harbour

• Marina berths up to 16m

• Dry store for boats to 10m

• Marine Trades and slipping 

• No joining or membership fees

Contact us  
today for our  latest specials 

For All Your Electrical Needs
Service & Maintenance • 24-hour
Emergency Service • Free Quotes

Gavin
Alba.elec@outlook.com  •  0424  363 749

www.albaelec.com.au

SOLAHART BRISBANE INNER SOUTH   |   4/74 Secam Street, Mansfield QLD 4122   |  1300 721 984   |  admin@solahartbis.com.au

TO $1,000
SAVE UP

SOLAR HOT WATER
(Selected 270L and above)* Terms and conditions apply

SOLAR POWER
(5kW and above)

+

60
MONTHS
INTEREST-FREE*

ON A SOLAR HOT WATER + 
SOLAR POWER PACKAGE
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19 Stega Place, Wynnum West 
$920,000

9 Mizzen Street, Manly West 
$950,000

7 Begonia Court, Wynnum West 
$850,000 

21 Hemmant-Tingalpa Road, 
Hemmant - $888,000

BUY | SELL | RENT

Keryn Osgerby

4 Days
Average 

selling time

The best way to see what 
local property is on the 

market in your community

0421 594 529
KerynOsgerby

Shop 5, 185 Belmont Road, Belmont | Ph. 1300 99 5559 | SoldPropertyGroup.com.au

FOR SALE

UNDER CONTRACT

UNDER CONTRACT

3 Crestwood Place, Belmont 
$925,000

* Residential Block

32/10 Schumann Close, Tingalpa
UNDER CONTRACT

38 Palgrave Street, Tingalpa 
4         1        1

29 Abbeyfeale Street, Tingalpa 
4         2         2

4 Mitchell Place, Belmont  
3         1         2

Set your 2022 Property Plan with Keryn…call now!

Record prices in

Check out these unbeaten 2021 PRICE RECORDS!

of Sales!*90%RECORD
BREAKER

* 2021 sales to October

LOCAL
LISTINGS

STREET PRICE 

RECORD

STREET PRICE

RECORD

STREET PRICE 

RECORD

SUBURB PRICE

RECORD*

STREET PRICE 

RECORD

COMPLEX PRICE 

RECORD


