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www.dibblelocksmiths.com.au
CALL 3245 6999

0408 111 840 lmartinez@ljhpropertycentre.com.auLiza Martinez 

Want to know what your home is worth?
Contact Liza Martinez to book an appraisal today! 
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IT’S EASY TO MAKE THE CHANGE

Join Our Growing List Of Contented Landlords & Experience The Difference

Are you happy with your current Property Managers?
Frustrated with continual staff changes?

Then you need to contact the Property Management Specialists
Call Tammy Vitale 0407 000 153
To Make The Change—It’s Easy!

3/99 Cambridge Parade Manly   |   P: 07 3348 5861   |   M: 0407 000 153   |   E: rentals@vitaleco.com.au   |   www.vitaleco.com.au

Construction commences on 191 Stratton
Construction on the $50 million apartment project kicked off in early August, despite the 
headwinds in the construction industry. 

Award-winning local developer, DeMartini Fletcher, has taken full control of the project by 
committing to the construction of the dual tower 43 apartment complex. It is the second 
project in the bayside area by DeMartini Fletcher, following the successful Enclave 
residences at nearby Wynnum.

Due for completion in the second quarter of 2024, 191 Stratton promises to revitalise 
the Manly Village filling in a long-standing dormant site. It offers two and three-bedroom 
apartments specifically designed for owner occupiers.

With nearly 50% of the project sold, the developers committed to its construction, showing 
faith in the bayside apartment market. 

“The Manly market is very tightly held with very few new projects likely to be delivered 
in the next few years. There are so many positive attributes to Brisbane’s bayside and its 
popularity will continue to grow,” said Development Director John Lunney.

The construction industry has experienced a very difficult period in the last 12 months. 
Challenged by supply chain issues and spiralling inflation, many projects have been shelved.

“We decided to undertake the construction directly so that we could minimise the risks in 
the construction market and take complete control over the projects quality and delivery,” 
said Project Manager Tony Dwyer. 

CBRE is currently selling the project from the display suite, opposite the site, at 188 Stratton 
Terrace Manly.
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Byron Freeborn
0416 967 802
byron.freeborn@wynnum.rh.com.au

Come Home to Luxury Living! - This stunning property is among some of the best designed houses in Brisbane. 
The modern interiors are full of clean-cut lines, with bright white walls contrasted by accents of black furnishings and polished concrete floors. The house also features solid Australian black-
butt timber flooring in the upstairs area and stunning marbled bench tops in the kitchen. Think you’ve seen style before? This property takes it to a whole new level. Entertaining will never be a 
chore when you’ve got a lush grassy backyard, patio area and a pool. What more could you want? If you’re thinking, “I’d actually love a wood-fired pizza oven, too” then your prayers have been 
answered. The gorgeous oven takes pride of place on a second outdoor patio that is perfect for entertaining guests all year round, or even putting a fun twist on family dinners. While the design is 
a definite selling point, the durability and practicality of the property is the cherry on top.

28 Pine Street, Wynnum 3 35

Wynnum | Manly
07 3348 7555
rh.com.au/wynnum

Crossroads
BY BYRON FREEBORN, RAINE & HORNE WYNNUM

What do you do when you are not sure about the future? Some people batten down the 
hatches, others play it conservatively, and some come out to play!

Within developer circles, now’s the time to start buying again. Many of these seasoned buyers 
have put their acquisitions on hold over the last 12 to 18 months, with the market being too hot 
and profit margins squeezed. Now, as every second or third potential buyer is sitting in the 
bleachers waiting to see what will happen, the more confident buyers – developer and non-
developer – are moving forward with the house or land they want. Previously they may have 
settled for a home that fell short of their ideal criteria – we saw a lot of this up until late last year 
into early this year.

Cashed-up buyers, and buyers with lower gearing requirements (particularly those with five to 
10-year purchasing horizons), have not been fazed by the interest rate question. In fact, it’s been 
a similar scenario to the Tesla driver of late: as the fuel prices rise,  the effect has been negligible. 

Will the great crash occur in our local property market? Perhaps we may be more likely to see 
a slow and steady market for the next five-plus years (and that’s guesswork at best). Current 
sales for the last quarter still incorporate the healthy increase that we saw over the last 12-month 
period.   

International immigration may soon increase and create more demand for property. We have the 
second runway at the airport ready to go. If the airport activity ramps up, that’s when the bayside 
suburbs may see more Bulimba/Hawthorne buyers scoot over our way to quieter waters.
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Margaret Vote
0411 521 747
margaret.vote@wynnum.rh.com.au

Byron Freeborn
0416 967 802
byron.freeborn@wynnum.rh.com.au

13.5
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12

1

35
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Wynnum | Manly (07) 3348 7555 
183 Bay Terrace, Wynnum 
rh.com.au/wynnum

View By appointment 
                    or advertised
                    open homes
Price  Selling

17 Hartland Street, Manly West371 Esplanade, Manly

18 Roseberry Parade, Wynnum West

Endless Potential on large 607m2 Block!
• Elevated home surrounded by a large yard
• Incredible development possibilities to suit your needs
• All rooms feature timber floorboards and bright white 

walls
• Stand alone studio out the back divided by a wall
• Built in wardrobes with separate kitchen and living areas
• A short drive from the Manly Boat Harbour, there’s plenty 

to do at a convenient distance
• You can be assured it won’t be available for long!

Newly Renovated Home in a Prime Location!
• Premier position and Prime location in Rose Bay, Manly
• Dual living with guest/studio at the rear with private 

entrance
• Newly renovated Queenslander with quality fittings and 

high ceilings
• Huge front alfresco deck with 180 degree bay views
• Hamptons style kitchen and bathrooms with large 

spacious bedrooms
• Home office located at the front of the property
• Walking distance to Manly Village, restaurants and more

Classical and Traditional Queenslander
• Polished wooden floorboards
• Back deck and yard with greenery and pebbled walkways
• 3 bedrooms, main bedroom has large built-ins
• Under house storage
• 7.1kw Air Conditioning
• Lounge opens to front veranda
• Separate dining opens to back deck
• Country style timber kitchen
• Magnificent Poinciana canopy
• Crim safe French security doors
• Screens on windows
• Charming vintage interiors 

Byron Freeborn
0416 967 802
byron.freeborn@wynnum.rh.com.au

Chris Vote
0433 411 540
chris.vote@wynnum.rh.com.au

2 24 4/4 Lewis Place, Wynnum West
Modern Townhouse with Park Views!
• Elegant three storey townhouse
• Situated within the much sought-after complex 

“Summerfield Terraces”
• 4 bedrooms are spread across all three storeys
• Fourth bedroom is located on the lower level with its own 

private courtyard
• 4 bedroom, 2 bathroom, 1 powder room
• Modern gourmet kitchen with stone counter tops and island 

bench
• Air-conditioning to the living area and master bedroom and 

all bedrooms with ceiling fans
• Remote tandem car garage 

View By appointment
Price  Offers over $899,000

View By appointment
Price  Offers over $820,000

View By appointment
Price  Offers over $645,000

For Sale

For Sale For Sale

For Sale
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P R O U D  TO  B E  V OT E D  A U S T R A L I A’ S
M O S T  T R U S T E D  P R O P E R T Y  G R O U P .
We’re looking for top local agents to join us! Proudly data-driven with our 
very own Chief Economist and industry leading, homegrown proptech. 

Find out how better tools can advance your career.

Ray White Tingalpa
3390 6077 | raywhitetingalpa.com

Scott Auer 
0413 684 268

2021

Real Estate AgenciesReal Estate Agencies

2022

Real Estate AgenciesReal Estate Agencies

Electrical Lic 65776 | ARC AU13164 | QBCC Lic 1088291 | NSW Lic 198622C | Security Lic No. 4083376 | Solar Lic A4208888 

Find out more at www.fallonsolutions.com.au

For over 58 years Fallon Solutions have been 
taking care of Brisbane families.

When the toilet is blocked, your AC is on the 
blink or your smoke alarms won’t stop 

beeping, remember; one call fixes it all. 

3029 3297

WHEN IT’S FALLON, IT’S FIXED

Electrical, Plumbing, 
Air Conditioning & more

News flash: property prices have already dropped – Tom Panos
BY SCOTT AUER, PRINCIPAL, RAY WHITE TINGALPA

According to a recent article by real estate industry 
veteran and Australasia’s number one real estate 
coach and trainer Tom Panos, “Property prices have 
already dropped. They may soften further but there are 
no signs there will be distress selling”.

He goes on to explain the problem with data is that it lags 
by up to three to four months, meaning by the time the 
data is collected and analysed, the market has moved 
again. Or put another way, markets move faster than 
economists, and most real estate commentary comes 
from economists using lagged data. 

Panos bases his views on the week-to-week information 
he collects directly from agents, as the agents are 
the first to see the change in buyer behaviour. Open 
homes with 50 to 100 buyer groups are a thing for the 
history books, being replaced with a high degree of 
nervousness from buyers placing conservative offers 
below the price guide.

Take the median property price for Brisbane from 
June to July which reportedly dropped by only 0.1%.  A 
comforting statistic maybe, however what it doesn’t show 
is the massive increase in the Days On Market, with many 
properties still on the market at 60 or 90 days. Vendors 
are being challenged to accept less than they would have 
achieved in the previous market. Buyers are factoring in 
further interest rate rises, and the prospect that they may 
not be able to borrow as much as they could have three 
or six months ago when the rates were lower. 

Vendors need to consider their own personal goals 
and aspirations and make decisions based on quality 
information. Experienced agents that have seen the 
highs and lows of real estate markets are there to assist 
you with making these big decisions. As agents we have 
an obligation to provide all information to our clients 
which in a downward market is sometimes uncomfortable 
and confronting, particularly when we are discussing 
someone’s most valuable asset. 

The last thing you want your agent to do is have “Happy 
Ears” and avoid having the challenging discussions that 
need to be had for Vendors to make an informed decision. 
Some vendors will choose not to sell and hold on to their 
property, and others will adjust their expectations and 
make the decision to sell and thus satisfy the reason why 
they wanted to sell originally.
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In a hot real estate market with high levels of buyer 
demand, people may be tempted to try to DIY the sale 
of their property to save on agent fees, but it’s important 
to think very carefully about the risks and pitfalls of 
forgoing the expertise of a real estate professional 
because the stakes are high.

Even if you consider yourself to be skilled in marketing 
and negotiation, engaging an experienced real estate 
agent can make a considerable difference to your final 
sale result, and is money well spent to maximise the 
return on what is likely to be your single most valuable 
asset.  

Ensuring your property achieves its full potential is best 
left to a professional who intimately understands the 
property market and is experienced in fulfilling the myriad 
tasks and tactics specific to your property type and the 
local and current market conditions. 

IT TAKES TIME AND SKILL
Selling a property involves much more than popping 
up a ‘for sale’ sign. It includes everything from: deciding 
the best method of sale and whether or not to list with a 
price, creating a compelling description of the property, 
organising attractive and professional photography, 
videography, and floorplans, booking a comprehensive 
marketing campaign, understanding what small 
renovations, repairs or styling will reap rewards, 
conducting open-home inspections, private inspections, 
previews and special open nights, forming a contract 
strategy to follow up potential buyers, navigating queries 
and offers in a timely fashion (at all hours of the day and 
night), and negotiating the contract which can involve 
managing multiple offers and counter offers. It’s unusual 

for a home owner to have all of these skills and to be able 
to manage this complex and time-consuming process as 
well as continue to manage their own busy life.

MARKETING MATTERS
Marketing is crucial as it’s about getting as many eyeballs 
on your property as possible to raise awareness and 
interest in buying your home. After all, you can’t sell a 
secret, and you may find yourself alone come open day if 
you haven’t reached the right people with your marketing 
mix. 

Real estate agents tend to have greater buying power 
with regards to marketing channels, due to the amount 
of marketing and promotion they conduct, meaning they 
can cast a wider net.

We’ve heard numerous stories where private sellers 
eventually seek the advice and support from an 
experienced real estate agent to find out where their 
marketing campaign went wrong and why they didn’t 
generate any genuine, qualified leads. 

NETWORKS ARE VALUABLE
After years of operating within an area, real estate agents 
have accumulated a substantial database of clients and 
interested prospective buyers that they can tap into as 
soon as a property has been listed for sale – a valuable 
resource that a private seller generally does not have 
behind them when they are trying to sell their home.

NEGOTIATION IS AN ART
When it comes to negotiation, a real estate agent not 
only has an acute, up-to-date understanding of the local 
market to be able to pinpoint where your property sits 
within it, they also act as an important facilitator between 
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Don’t risk selling your home yourself
BY THE REAL ESTATE INSTITUTE OF QUEENSLAND (REIQ) CEO ANTONIA MERCORELLA

Chris McKenna
0434 526 382 
chris.mckenna@raywhite.com

Buying or selling?
Proudly Supporting

the buyers and the seller. Real estate agents can be 
much more objective, rational and well informed when 
receiving feedback from prospective buyers. Ultimately, 
agents are experienced in navigating buyer objections 
and securing the best and highest price for the seller. 

THERE ARE LEGAL RISKS
Engaging a real estate agent also ensures you 
minimise your exposure to risk and given it is a highly 
regulated industry, that your property is being sold in 
a legally compliant manner. Selling a house requires 
knowledge of various legislation, and an understanding 
of how to complete a contract of sale and other statutory 
disclosures.

IT’S WELL WORTH IT
Even in a seller’s market, selling a property is no walk in 
the park and is a big undertaking. If you take into account 
the time, energy, stress, and the real risk of underselling 
your most significant asset or breaching legislation if you 
attempt to sell your property yourself, most people would 
agree that engaging a real estate professional is well 
worth their fees.  
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PHONE  0402 316 039 

EMAIL  danny@oceanrealty.com.au

DannyDayoceanrealty 

Danny Day 0402 316 039

130 West Ave, WYNNUM 12 Irvine Street, WYNNUM WEST
473sqm 796sqm4 22 3 32

FOR SALE

FOR SALE

SOLD

SOLD

SOLD

SOLD

SOLD

SOLD
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Zen Curtains, Blinds & Awnings - 
Luxaflex Wynnum 

111 Edith St, Wynnum QLD 4178 

Call (07) 3608 4264 

zenblinds.com.au

With the largest product range of blinds, shutters, curtains and awnings in Australia, Luxaflex® Window 

Coverings will transform your home, inside and out. For a limited time only, win a share of 1 million Qantas points* 

by booking a consult at your nearest Luxaflex showroom.

For a tailor made solution to transform your home, visit your local Luxaflex Showroom.

The Luxaflex Qantas Points giveaway promotion is valid between 15 July 2022 and 11 August 2022. You must be a Qantas Frequent Flyer member to be eligible to enter the draw. Members must adhere to the following: 1. An in-home quote / consultation must be booked and 
completed within the promotional period. 2. Entrants must submit their details via the online form at www.luxaflex.com.au/promotions/competitions/ during the promotional period. See in-store for details or visit www.luxaflex.com.au for full terms and conditions. Lottery permit 
number: NSW TP/01950 SA T22/889 ACT TP 22/01124 ® Registered Trade Marks of Hunter Douglas Limited. © Copyright 2022 Hunter Douglas Limited [ABN 98 009 675 709]. 07/2022

1 MILLION
A share of

QANTAS POINTS*

WIN 
S E V E N  L U C K Y  E N T R A N T S  C A N 

* T E R M S  &  C O N D I T I O N S  A P P LY.  S E E  W E B S I T E  F O R  D E TA I L S .

The team at Zen are passionate about adding the highest quality curtains, blinds, shutters and 
awnings. We are a local, family owned and operated business, with over 20 years of experience 

working in the industry.

We manufacture Brisbane’s finest bespoke Curtains and Roman Blinds. We are also the exclusive Luxaflex® Gallery for  
the Bayside, offer the full range of Luxaflex® interior and outdoor solutions. 

We offer a complete service from showroom consultations, free in-home measures with helpful, friendly advice and 
professional installation services.

Zen Curtains, Blinds & Awnings - 
Luxaflex Wynnum 

111 Edith St, Wynnum QLD 4178 

Call (07) 3608 4264 

zenblinds.com.au

With the largest product range of blinds, shutters, curtains and awnings in Australia, Luxaflex® Window 

Coverings will transform your home, inside and out. For a limited time only, win a share of 1 million Qantas points* 

by booking a consult at your nearest Luxaflex showroom.

For a tailor made solution to transform your home, visit your local Luxaflex Showroom.

The Luxaflex Qantas Points giveaway promotion is valid between 15 July 2022 and 11 August 2022. You must be a Qantas Frequent Flyer member to be eligible to enter the draw. Members must adhere to the following: 1. An in-home quote / consultation must be booked and 
completed within the promotional period. 2. Entrants must submit their details via the online form at www.luxaflex.com.au/promotions/competitions/ during the promotional period. See in-store for details or visit www.luxaflex.com.au for full terms and conditions. Lottery permit 
number: NSW TP/01950 SA T22/889 ACT TP 22/01124 ® Registered Trade Marks of Hunter Douglas Limited. © Copyright 2022 Hunter Douglas Limited [ABN 98 009 675 709]. 07/2022

1 MILLION
A share of

QANTAS POINTS*

WIN 
S E V E N  L U C K Y  E N T R A N T S  C A N 

* T E R M S  &  C O N D I T I O N S  A P P LY.  S E E  W E B S I T E  F O R  D E TA I L S .
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listedjust
67/19 Doughboy Pde, 
Hemmant, 4174

for sale

for rent

sold
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Lara Fitzgerald   0400 291 855 
larafitzgerald@eplace.com.au

Jacqui Brown   0450 004 291 
jacquibrown@eplace.com.au

SOLD FOR A STREET RECORD 
8 Oceana Terrace Manly  $3,010,000

SOLD AT AUCTION OVER THE RESERVE 
6 Kingsley Terrace Wynnum  $1,620,000

SOLD FOR A COMPLEX RECORD 
5/96 Ernest Street Manly  $1,100,000

SOLD IN 10 DAYS 
41 Tamaree Avenue Wynnum  $1,400,000

SOLD AT AUCTION 
92 Kingsley Terrace Manly $1,800,000

As the warmth of the sun and the natural beauty  

of Spring begin to return, so does the level of activity 

we have come to expect during this special time of 

the year for Brisbane, as it continues to be one  

of Australia’s best performing property markets. 

If you’ve been thinking about a new home and would 

like to know the facts about our current market, start 

by talking to us today.

When Wisdom Matters!

Outstanding Results By The Jacqui Brown Team.
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THE BEST APARTMENTS ARE SELLING FAST    www.thealcove.com.au 
 

     TOMAS 
0416 099 361     

Sales Agent  
       

Premium features include premium Miele appliances, 
plus outdoor kitchens with bar fridges and built in BBQ’s. 
Internally the herringbone timber look flooring,
ribbed 2 pac joinery, brushed brass tap ware and marble look 

feature tiles all add to the Luxe experience.

 39 Bay Terrace Wynnum 
 

VISIT OUR FULL SIZE DISPLAY - CONTACT TOMAS FOR MORE INFORMATION  
AND BOOK YOUR PRIVATE APPOINTMENT MONDAY - SATURDAY   

       

 
 SOLD   

 
 UNDER EOI

      
      

      
    o

r P
ENDING   

 
 6 SOLD/EOI

     
     

     
     

     
     

 and more Pending
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Tandi Gill 
0423 328 845

Liza Martinez 
0408 111 840 

Book an appraisal for a chance to 
win a $5,000 renovation voucher.
Spring is the perfect time to get a renovation with 
perfect weather and being summer time ready before 
the festive season.

Book an appraisal today for your chance to win 1 of 7 
$5,000 renovation vouchers.  Just another way we can 
help add value, when you’re ready to sell.
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MANLY STATION 550M

BRISBANE CBD 15 KM M1 MOTORWAY 7 KM

MANLY VILLAGE

RQYS

All images are artists impressions.

Scan QR code to visit 
191Stratton.com.au

Unrivalled Luxury

• Located in Manly’s most iconic Village site

• Designed by award winning architects Ellivo

• Spacious storage

• Resort style pool, gym and rooftop terrace

• Premium Kleenmaid kitchen appliances

• Quality Oak timber floors

• Developed by Brisbane based DeMartini Fletcher, 
renowned for quality

2 bedroom from $895k and 3 bedrooms from $1.325m 

Premier 2 & 3 bedroom contemporary 
Manly village residences

Call 1300 880 850 or visit 191Stratton.com.au 
Display Suite located at 188 Stratton Tce, Manly by appointment.
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Property Management 
P 07 3917 5000 
M 0429 728 365
E wynnumoffice@mcgrath.com.au

You could be making $1,000's more each year!

The team at McGrath Wynnum-Manly understand the importance of rental
returns and we are constantly monitoring the current market on behalf of our
landlords. A minimum of 1 rent review is carried out each year on all managed
properties and as part of our service, we automatically carry one out before a
tenant vacates or their tenancy agreement comes up for renewal. We focus on
managing your asset, to see more money in your back pocket and to set you
financially free for your future.

Our mission is to maximise your return on investment, secure quality tenants
who will pay their rent on time & look after the property like its their own, thus
ensuring maintenance costs are kept to a minimum. 

If your rent hasn't been increased in the last 12 months and you are questioning
whether your property is achieving current market value, please contact us for a
free rental property health check.

Wynnum West

Leased

Wynnum West

Leased

Wakerley

Leased

Manly West

Leased

Wakerley

Leased

Wynnum

Leased

Manly West

Leased

Wynnum West

Leased

Wynnum

Leased
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LOCAL BUSINESS PROFILE

Swan Plumbing Supplies

BATHS  •  VANITIES  •  TAPWARE  •  SINKS & TROUGHS  •  ACCESSORIES  •  PLUMBING SUPPLIES

TINGALPA  36 Proprietary St  5581 4140  |  CAPALABA  44 Smith St  3390 2900  |  BEENLEIGH  10 Horizon Dr  3807 7409  
NARANGBA  18 Richards Rd 3888 1900  |  NERANG 19 Hilldon Ct  5581 4100   |  MAROOCHYDORE 16 Kayleigh Dr  5479 5955

swanbathrooms.com.au

NEWTINGALPA  
SHOWROOM

Swan Plumbing Supplies is an Australian-owned and family-operated plumbing 
merchant established in 1954.  

Swan has a strong history of supplying local plumbers in Southeast Queensland, and 
since 2005, Swan has continued to grow with stores in Nerang, Beenleigh, Capalaba, 
Narangba and Maroochydore.

Swan is thrilled to announce that its brand-new Tingalpa store is open for trading.

Gordon Hall (manager), Claire Neylan (showroom consultant) and Michael Laraghy 
(storeman) bring their collective 50 years’ experience to the new store, sharing their 
specialised knowledge in commercial and domestic plumbing products with their 
customers.

Store manager Gordon Hall says the Swan motto is “Get it right the first time!”  

“We have a modern showroom with Claire, our trusted and dedicated showroom 
consultant, who will help you with product selection for all your bathroom, kitchen and 
laundry needs,” explained Gordon.

“We have quality products at affordable prices backed by outstanding customer service.”

Renovators and tradies will be impressed with the expansive range of modern plumbing 
supplies which add luxury and practical convenience to every kitchen and bathroom.

The knowledgeable staff can assist new home builders in achieving their dream 
bathrooms, with a wide range of products available in-store, including coloured tapware 
finishes, freestanding baths and above counter basins.

Those who are after the highest quality of service for their new bathroom or kitchen can 
call Gordon Hall at Swan Plumbing Supplies on (07) 55814140 or visit the store at 36 
Proprietary Street, Tingalpa. If you’d prefer the convenience of shopping online, go to 
https://swanbathrooms.com.au.
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Looking for 
more local 

views?

With a readership of close to 55,000* a print advertisement 
in The Community Leader is sensational value for money.

* Disclaimer: Readership is based on an average of two readers per household; this number may fluctuate.

CONSIDER ADVERTISING IN  
THE COMMUNITY LEADER,  

AND HAVE YOUR PROPERTY 
SEEN BY MORE LOCALS.

Talk to your real estate  
agent about advertising in 
The Community Leader. 
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THEWELLINGTONCOLLECTION.COM.AU | 1300 420 260

Bayside living has reached new heights

Brisbane has precious few bayside villages and none can hold a candle to the charm of Manly. Just 300 metres 
from the heart of the village, on the crest of Wellington Street, The Wellington Collection is your opportunity to 
be a part of it. These six luxurious apartments and two stunning townhomes, all complete with generous 

floorplans, are poised to become one of Manly’s most desirable addresses.

With an abundance of natural light, bay breezes and expansive water views, you will be perfectly placed to make 
the most of the relaxed, village lifestyle in this tightly-held pocket of pure, bayside gold.

7  W E L L I N G TO N  S T R E E T,  M A N LY 
ARTIST IMPRESSION

ARTIST IMPRESSIONARTIST IMPRESSIONARTIST IMPRESSION

DISCLAIMER: Illustrations may not depict the actual development. Changes may be made curing the development process, including to dimensions, specifications, fixtures, fittings, finishes, utilities and amenities. 
The Vendor, Urbex and its appointed agents accept no liability should any information or matter contained herein di� er from the Contract of Sale. Please visit the website for full terms and conditions. July 2022.

COMMENCED

C
O

N

STRUCTION

60%
SOLD

AN EXCLUSIVE COLLECTION OF 6 LUXURIOUS APARTMENTS & 2 STUNNING TOWNHOMES 
NOW SELLING from $2,000,000 - $3,375,000.


